F.3 Distribution, consignment and marking instructions for all contract line items shall be in
accordance with Enclosure Number 1 of Exhibit A. The address for the cognizant Program Officer
is as follows:

Office of Naval Research

875 North Randolph Street, Code 03T

Attn: Richard Henson,

Arlington, VA 22203-1995

Ref: Contract NO0014-10-D- *

—

* To be inserted at time of award.

SECTION G - CONTRACT ADMINISTRATION DATA
G.1 PAYMENT AND INVOICE INSTRUCTIONS (COST REIMBURSEMENT)

G.1.1 Submission of Invoices
PAYMENT AND INVOICE INSTRUCTIONS (COST TYPE)

The Office of Naval Research (ONR) will utilize the DoD Wide Area Workflow Receipt
and Acceptance (WAWF) system. This web based system, located at https://wawf.eb.mil,
provides the technology for government contractors and authorized Department of Defense (DoD)
personnel to generate, capture and process receipt and payment-related documentation in a
paperless environment. Invoices for supplies/services rendered under this contract shall be
submitted electronically through WAWF. Submission of hard copy DD Form 250/Invoice/Public
Vouchers (SF1034) will no longer be accepted for payment.

It is recommended that the person in your company designated as the Central Contractor
Registration (CCR) Electronic Business (EB) Point of Contact and anyone responsible for the
submission of invoices, use the online training system for WAWF at http://wawftraining.com. The
Vendor, Group Administrator (GAM), and sections marked with an asterisk in the training system
should be reviewed. Vendor Quick Reference Guides are also available at
http://www.acquisition.navy.mil/navyaos/content/view/full/3521/). The most useful guides are
“Getting Started for Vendors”, “WAWF Vendor Guide”, and “Creating a Cost Voucher Invoice.”

The designated CCR EB point of contact is responsible for activating the company’s
CAGE code on WAWF by calling 1-866-618-5988. Once the company is activated, the CCR EB
will self-register on the WAWF and follow the instructions for a group administrator. After the
company is set-up on WAWF, any additional persons responsible for submitting invoices must
self-register at the WAWF https://wawf.eb.mil.
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The following required information should automatically fill-in via WAWTF; if it does not fill-in,
include the following:

Issue By DODAAC: N00014

Admin DODAAC: [Use the 6 character “ADMINISTERED BY” CODE as listed on page
one of the award document}

Pay DODAAC: [Use the 6 character “PAYMENT WILL BE MADE BY” CODE as listed
on page one of the award document]

Fill-in the following additional information:

DCAA Auditor DODAAC: [Look up via the AUDIT OFFICE LOCATOR at
http://www.dcaa.mil. If you encounter any problems finding your cognizant audit office, write to
dcaaweb@dcaa.mil or call ONR’s DCAA liaison at (703) 696-2603]

Service Approver DODAAC: N00014

The following additional information may need to be filled in:

LPO DODAAC: NO00014 (Note - this line is required only when the “PAYMENT WILL BE
MADE BY” DODAAC begins with an ‘N’)

After self-registering and logging on to the WAWF system, click on the plus sign next to
the word “Vendor” and then click on the “Create New Document” link. Enter the contract number,
cage code, and Pay DODAAC (above) and hit submit. Select the “Cost Voucher” invoice type
within WAWF-RA. This type of invoice fulfills any requirement for submission of the Material
Inspection and Receiving Report, DD Form 250. Back up documentation, SMB limit, can be
included and attached to the invoice in WAWF under the “Misc Info” tab. Fill-in all applicable
information under each tab.

Take special care when you enter Line Item information - the Line Item tab is where you
will detail your request for payment and material/services that were provided based upon the
contract. Be sure to fill in the following two informational items exactly as they appear in the
contract:

Item Number: If the contract schedule has more than one Accounting Classification
Reference Number (ACRN) listed as sub items under the applicable Contract Line Item Number
(CLIN), use the 6 character separately identified Sub Line Item Number (SLIN) (e.g. — 0001AA)
or Informational SLIN (e.g. — 000101), otherwise use the 4 character CLIN (e.g. — 0001).

ACRN: Fill-in the applicable 2 alpha character ACRN that is associated with the SLIN or
CLIN. (Note — DO NOT INVOICE FOR MORE THAN IS STILL AVAILABLE UNDER ANY
ACRN).
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Special Payment Instructions for CLIN/SLINs with Multiple ACRNs/Lines of Accounting;
(Note - since WAWTF does not accept the use of multiple ACRNS for any single CLIN or SLIN on
one invoice; multiple invoices may have to be used - use the WAWF “Line Item” “Description”
area to note the use of multiple invoices). For all invoices submitted against CLINs with multiple
ACRNE, the billing shall be paid from the earliest Fiscal Year (FY) appropriation first. Fiscal Year

is determined from the 3rd character in the “Appropriation (Critical)” part (Block 6B) of the Line of
Accounting on the Financial Accounting Data Sheet of the contract (e.g., 1741319 for FY 2004
and 1751319 for FY 2005). In the event there are multiple ACRNs with the same FY of
appropriation, billings shall be proportionally billed to all ACRNs for that FY in the same ratio that
the ACRN s are obligated.

After all required information is included, click on the “Submit” button under the “Header”
tab.

Helpful Note: Shipment Number format should be three alpha and 4 numeric character:
(e.g., SER0001). v ‘

Note: The contractor shall submit invoices for payment per contract terms and the Government
shall process invoices for payment per contract terms.

If you have any questions regarding the WAWF, please contact the DoD WAWF Assistance
Line at: 1-866-618-5988 or the DoN WAWF Assistance Line at 1-800-559-9293.

To find out the status of payment due from invoices please contact any of the following
numbers:

DFAS Columbus Query Number: 1-800-756-4571
DFAS Charleston Query Number: 1-800-755-3642
You may also try the following website:

https://myinvoice.csd.disa.mil

G.1.2 Payment of Allowable Costs and Fixed Fee

As consideration for the proper performance of the work and services required under this
contract, the Contractor shall be paid as follows:

(a) Costs, as provided for under the contract clause entitled "Allowable Cost and
Payment," shall not exceed the amount set forth as "Estimated Cost" in each order, and is subject
to the contract clause entitled "Limitation of Cost" or "Limitation of Funds", whichever is
applicable.

(b) A fixed fee, in the amount set forth as ‘Fixed Fee’ in each order, in accordance with
the contract clause FAR 52.216-8 “Fixed Fee”, shall be paid upon completion of the work and
services required under this contract and upon final acceptance by the Contracting Officer.
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However, the Contractor, shall bill on each voucher the amount of the fee bearing the same
percentage to the total fixed fee as the amount of cost billed bears to the total estimated cost not
to exceed the amount set forth as "Fixed Fee" in the order. The total fixed fee billed, shall not
exceed the total fixed fee specified in the order and is subject to the contract clause entitled
"Limitation of Cost" or "Limitation of Funds" whichever applies.

(¢) In accordance with FAR 52.216-8, and in order to protect the Government’s interest,
the Contractor is hereby directed to withhold 10% of the fixed fee amount as set forth in the
order or until a reserve is set aside in the amount of $100,000, whichever is less. The
Administrative Contracting Officer shall release 75% of the fixed fee reserve upon acceptance of
the final deliverables identified in the order. The remainder 25% of the fixed fee reserve will be
released after completion of any final audits, submission of the final patent and royalty reports
and if the contractor is not delinquent in submitting final vouchers for prior years’ settlements.

G.1.3 Incrementally Funded Orders

The Government, at its discretion, reserves the right to incrementally fund any order issued
under this contract. If an order is incrementally funded, the order shall specify the total amount
of the order, the amount obligated, the estimated performance period based on the amount of
available funds, and a statement that the Contractor is not required to perform work nor is the
Government obligated to reimburse the Contractor for work performed in excess of the amounts
obligated. All incrementally funded cost reimbursement orders will be funded in accordance
with the clause FAR 52.232-22, Limitation of Funds, and the following appropriate “Allotment
of Funds” clause:

The following is applicable to CPFF Orders:

Allotment of Funds

It is hereby understood and agreed that this order will not exceed a total amount of $__; including
an estimated cost of $__ and a fixed fee of §__.

The total amount obligated under this orderis $ .

The total amount presently available for payment and allotted to CLIN 0001 of this orderis § _;
including an estimated cost of § _ and a fixed fee of § . It is estimated that the amount allotted
of $  will cover the period from date of award through (insert date).

The following paragraph should be added as many times as necessary when there are multiple
funded CLINSs.

The total amount presently available for payment and allotted to CLIN (Insert) of this order is
$ ; including an estimated cost of $ _ and a fixed fee of $§ . It is estimated that the amount
allotted of § _ will cover the period from date of award through (Insert).
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The following is applicable to CPAF Orders:

(NOTE: MANTECH FUNDED ORDERS WILL NOT INCLUDE A BASE FEE AMOUNT.
ENTIRE AWARD FEE WILL BE DETERMINED AND FUNDED UNDER THE ORDER

0003 ANNUAL AWARD FEE EVALUATION PROCESS.)

Allotment of Funds

The total amount obligated under this orderis § .
Under CLIN 0001 of this order, $ _ is obligated to be used against future projects.

Under CLIN 0002 of this order, it is hereby understood and agreed upon that this line item will
not exceed an estimated cost of § . The total amount presently available for payment and
allotted to CLIN 0002 of this orderis §__. It is estimated that the amount allotted of $__ will

cover the period from DDMMMYYYY through DDMMMYYYY. Note: The base fee amount is

$0. The potential award fee amount of $__ will be added to Order No. 0003. See Attachment
Number 3, the Award Fee Plan.

Note: An Award Fee amount may be earned upon semi-annual evaluation of results in accordance
with Attachment Number 3, the Award Fee Plan.

G.2 ORDERING OFFICER

The Office of Naval Research (ONR) Procuring Contracting Officer (PCO) or his/her duly
authorized representative, shall act as Ordering Officer for the contract and is responsible for
issuing orders placed hereunder. Orders shall be placed unilaterally or bilaterally by the
Ordering Officer by issuance of a DD Form 1155, Order For Supplies or Services. The ONR
PCO retains the unilateral right to update this guidance for the life of the contract. The ONR
point of contact information is as follows:

Office of Naval Research
875 North Randolph Street
Arlington, VA 22203-1995

Attn: Brian Bradley
Telephone: 703 696-8373
E-Mail: Robert.bradley2@onr.mil
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G.3 PROCURING OFFICE REPRESENTATIVES

(a) In order to expedite administration of this contract, the Administrative Contracting
Officer should direct inquiries to the appropriate office listed below. Please do not direct routine
inquiries to the person listed in Item 26 on Standard Form 33.

Contract Specialist;
Mr. Richard H. Pollack (CACI), ONR 0253, (703) 588-2837
E-Mail Address: Richard.Pollack.ctr@navy.mil

Inspection and Acceptance:
Mr. Richard Henson, ONR 03TMT, (703) 696-8484

Security Matters:
Ms. Diana Pacheco, ONR 43, (703) 696-8177

Patent Matters:
Mr. John Forrest, ONR 00CC, (703) 696-4000

(b) The Administrative Contracting Officer will forward invention disclosures and reports
directly to:
Corporate Counsel (Code 00CC)
Office of Naval Research
875 North Randolph Street
Arlington, VA 22203-1995

The Corporate Counsel will return the reports along with a recommendation to the
Administrative Contracting Officer. The Corporate Counsel will represent the Contracting Officer
with regard to invention reporting matters arising under this contract.

G4 TYPE OF CONTRACT

This is an Indefinite-Delivery/Indefinite Quantity (IDIQ) Task Order Contract, which allows
issuance of orders on a cost-plus-fixed-fee (CPFF) basis, cost (no fee) basis, Cost Share basis
and Cost Plus Award Fee (CPAF) basis.

G.5 METHOD OF PAYMENT

As consideration for the proper performance of the work and services required under this
contract, the Contractor shall be paid as follows:

G.5.1 Costs, as provided for under FAR 52.216-7, Allowable Cost and Payment, not to exceed
the amount set forth as “Estimated Cost” in each issue order, subject to FAR 52.232.20,
Limitation of Cost. :

G.5.2. (CPFF Task Orders). A fixed fee in the amount set forth as “Fixed Fee” in each order, in
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accordance with the FAR 52.216-8, Fixed Fee, which shall be paid upon completion of the work
and services required under this contract and upon final acceptance by the Contracting Officer;
however, the Contractor may bill on each invoice voucher the amount of the fee bearing the
same percentage to the total fixed fee as the amount of cost billed bears to the total estimated
cost.

G.6 RESERVED.

G.7 TECHNICAL PROJECTS APPROVED UNDER THIS CONTRACT

G.7.1 One or more Task Orders for Navy ManTech Projects may be issued and may include the
following table. The Period of Performance (POP) and the Government cost specified below for

each project cannot be exceeded without Contracting Officer approval and cannot exceed the
funding specified by ACRN shown below for each approved technical project.

i

(To be completed as technical projects are approved)

(G.7.2 One or more Task Orders for Non-ManTech Projects may be issued and may include the
following table. The Period of Performance (POP) and the Government cost specified below for
each project cannot be exceeded without Contracting Officer approval and cannot exceed the
funding specified by ACRN shown below for each approved technical project.

ACRN:

(To be completed as technical projects are approved)
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(A) For catalog items, a copy of or identification of the catalog and its date, or
the appropriate pages for the offered items, or a statement that the catalog is on
file in the buying office to which the proposal is being submitted. Provide a
copy or describe current discount policies and price lists (published or
unpublished), e.g., wholesale, original equipment manufacturer, or reseller.
Also explain the basis of each offered price and its relationship to the
established catalog price, including how the proposed price relates to the price
of recent sales in quantities similar to the proposed quantities;

(B) For market-priced items, the source and date or period of the market
quotation or other basis for market price, the base amount, and applicable
discounts. In addition, describe the nature of the market;

(C) For items included on an active Federal Supply Service Multiple Award
Schedule contract, proof that an exception has been granted for the schedule
item.

(2) The offeror grants the Contracting Officer or an authorized representative the right to
examine, at any time before award, books, records, documents, or other directly pertinent
records to verify any request for an exception under this provision, and the reasonableness of
price. For items priced using catalog or market prices, or law or regulation, access does not
extend to cost or profit information or other data relevant solely to the offeror's determination
of the prices to be offered in the catalog or marketplace.

(b) Requirements for cost or pricing data. If the offeror is not granted an exception from the
requirement to submit cost or pricing data, the following applies:

K.2

(1) The offeror shall prepare and submit cost or pricing data and supporting attachments in
accordance with Table 15-2 of FAR 15.408.

(2) As soon as practicable after agreement on price, but before contract award (except for
unpriced actions such as letter contracts), the offeror shall submit a Certificate of Current Cost
or Pricing Data, as prescribed by FAR 15.406-2.

FAR 52.222-54 - EMPLOYMENT ELIGIBILITY VERIFICATION (JAN 2009)

(a) Definitions. As used in this clause—

“Commercially available off-the-shelf (COTS) item”—

(1) Means any item of supply that is—

(i) A commercial item (as defined in paragraph (1) of the definition at 2.101);

(ii) Sold in substantial quantities in the commercial marketplace; and
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(iii) Offered to the Government, without modification, in the same form in which it is sold in the
commercial marketplace; and

(2) Does not include bulk cargo, as defined in section 3 of the Shipping Act of 1984 (46 U.S.C. App.
1702), such as agricultural products and petroleum products. Per 46 CFR 525.1(c)(2), “bulk cargo”
means cargo that is loaded and carried in bulk onboard ship without mark or count, in a loose
unpackaged form, having homogenous characteristics. Bulk cargo loaded into intermodal equipment,
except LASH or Seabee barges, is subject to mark and count and, therefore, ceases to be bulk cargo.

“Employee assigned to the contract” means an employee who was hired after November 6, 1986,
who is directly performing work, in the United States, under a contract that is required to include the
clause prescribed at 22.1803. An employee is not considered to be directly performing work under a
contract if the employee—

(1) Normally performs support work, such as indirect or overhead functions; and
(2) Does not perform any substantial duties applicable to the contract.

“Subcontract” means any contract, as defined in 2.101, entered into by a subcontractor to furnish
supplies or services for performance of a prime contract or a subcontract. It includes but is not limited
to purchase orders, and changes and modifications to purchase orders.

“Subcontractor” means any supplier, distributor, vendor, or firm that furnishes supplies or services to
or for a prime Contractor or another subcontractor.

“United States,” as defined in 8 U.S.C. 1101(a)(38), means the 50 States, the District of Columbia,
Puerto Rico, Guam, and the U.S. Virgin Islands.

(b) Enrollment and verification requirements.

(1) If the Contractor is not enrolled as a Federal Contractor in E-Verify at time of contract award, the
Contractor shall—

(i) Enroll. Enroll as a Federal Contractor in the E-Verify program within 30 calendar days of contract
award;

(ii) Verify all new employees. Within 90 calendar days of enrollment in the E-Verify program, begin
to use E-Verify to initiate verification of employment eligibility of all new hires of the Contractor,
who are working in the United States, whether or not assigned to the contract, within 3 business days
after the date of hire (but see paragraph (b)(3) of this section); and

(iii) Verify employees assigned to the contract. For each employee assigned to the contract, initiate
verification within 90 calendar days after date of enrollment or within 30 calendar days of the
employee’s assignment to the contract, whichever date is later (but see paragraph (b)(4) of this
section). ‘
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(2) If the Contractor is enrolled as a Federal Contractor in E-Verify at time of contract award, the
Contractor shall use E-Verify to initiate verification of employment eligibility of—

(i) All new employees.

(A) Enrolled 90 calendar days or more. The Contractor shall initiate verification of all new hires of
the Contractor, who are working in the United States, whether or not assigned to the contract within 3
business days after the date of hire (but see paragraph (b)(3) of this section); or

(B) Enrolled less than 90 calendar days. Within 90 calendar days after enrollment as a Federal
Contractor in E-Verify, the Contractor shall initiate verification of all new hires of the Contractor,
who are working in the United States, whether or not assigned to the contract, within 3 business days
after the date of hire (but see paragraph (b)(3) of this section ); or

(ii) Employees assigned to the contract. For each employee assigned to the contract, the Contractor
shall initiate verification within 90 calendar days after date of contract award or within 30 days after
assignment to the contract, whichever date is later (but see paragraph (b)(4) of this section).

(3) If the Contractor is an institution of higher education (as defined at 20 U.S.C. 1001(a)); a State or
local government or the government of a Federally recognized Indian tribe; or a surety performing
under a takeover agreement entered into with a Federal agency pursuant to a performance bond, the
Contractor may choose to verify only employees assigned to the contract, whether existing
employees or new hires. The Contractor shall follow the applicable verification requirements at (b)(1)
or (b)(2), respectively, except that any requirement for verification of new employees applies only t
new employees assigned to the contract.

(4) Option to verify employment eligibility of all employees. The Contractor may elect to verify all
existing employees hired after November 6, 1986, rather than just those employees assigned to the
contract. The Contractor shall initiate verification for each existing employee working in the United
States who was hired after November 6, 1986, within 180 calendar days of—

(i) Enrollment in the E-Verify program; or

(ii) Notification to E-Verify Operations of the Contractor’s decision to exercise this option, using the
contact information provided in the E-Verify program Memorandum of Understanding (MOU).

(5) The Contractor shall comply, for the period of performance of this contract, with the requirement
of the E-Verify program MOU.

(i) The Department of Homeland Security (DHS) or the Social Security Administration (SSA) may
terminate the Contractor’s MOU and deny access to the E-Verify system in accordance with the
terms of the MOU. In such case, the Contractor will be referred to a suspension or debarment official.

(ii) During the period between termination of the MOU and a decision by the suspension or
debarment official whether to suspend or debar, the Contractor is excused from its obligations under
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paragraph (b) of this clause. If the suspension or debarment official determines not to suspend or
debar the Contractor, then the Contractor must reenroll in E-Verify.

(c) Web site. Information on registration for and use of the E-Verify program can be obtained via the
Internet at the Department of Homeland Security Web site: http:/www.dhs.gov/E-Verify .

(d) Individuals previously verified. The Contractor is not required by this clause to perform additional
employment verification using E-Verify for any employee—

(1) Whose employment eligibility was previously verified by the Contractor through the E-Verify
program;

(2) Who has been granted and holds an active U.S. Government security clearance for access to
confidential, secret, or top secret information in accordance with the National Industrial Security
Program Operating Manual; or

(3) Who has undergone a completed background investigation and been issued credentials pursuant to
Homeland Security Presidential Directive (HSPD) -12, Policy for a Common Identification Standard
for Federal Employees and Contractors.

(e) Subcontracts. The contractor shall include the requirements of this clause, including this
paragraph () (appropriately modified for identification of the parties), in each subcontract that—

(1) Is for—

(1) Commercial or noncommercial services (except for commercial services that are part of the
purchase of a COTS item (or an item that would be a COTS item, but for minor modifications),
performed by the COTS provider, and are normally provided for that COTS item); or

(i1) Construction;

(2) Has a value of more than $3,000; and

(3) Includes work performed in the United States.

K3 FARS52.230-1 - COST ACCOUNTING STANDARDS NOTICES AND
CERTIFICATION (OCT 2008)

Note: This notice does not apply to small businesses or foreign governments. This notice is in
three parts, identified by Roman numerals I through III.

[] Not applicable

Offerors shall examine each part and provide the requested information in order to determine Cost
~ Accounting Standards (CAS) requirements applicable to any resultant contract.
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If the offeror is an educational institution, Part IT does not apply unless the contemplated contract will
be subject to full or modified CAS coverage pursuant to 48 CFR 9903.201-2(c)(5) or 9903.201-
2(c)(6), respectively.

I. Disclosure Statement -- Cost Accounting Practices and Certification

(a) Any contract in excess of $650,000 resulting from this solicitation will be subject
to the requirements of the Cost Accounting Standards Board (48 CFR Chapter 99),
except for those contracts which are exempt as specified in 48 CFR 9903.201-1.

(b) Any offeror submitting a proposal which, if accepted, will result in a contract
subject to the requirements of 48 CFR Chapter 99 must, as a condition of contracting,
submit a Disclosure Statement as required by 48 CFR 9903.202. When required, the
Disclosure Statement must be submitted as a part of the offeror’s proposal under this
solicitation unless the offeror has already submitted a Disclosure Statement disclosing
the practices used in connection with the pricing of this proposal. If an applicable
Disclosure Statement has already been submitted, the offeror may satisfy the
requirement for submission by providing the information requested in paragraph (c) of
Part I of this provision.

Caution: In the absence of specific regulations or agreement, a practice disclosed in a
Disclosure Statement shall not, by virtue of such disclosure, be deemed to be a proper,
approved, or agreed-to practice for pricing proposals or accumulating and reporting
contract performance cost data.

(c) Check the appropriate box below:

] (1) Certificate of Concurrent Submission of Disclosure Statement. The
offeror hereby certifies that, as a part of the offer, copies of the Disclosure
Statement have been submitted as follows:

(i) Original and one copy to the cognizant Administrative Contracting
Officer (ACO) or cognizant Federal agency official authorized to act in
that capacity (Federal official), as applicable; and

(ii) One copy to the cognizant Federal auditor.

(Disclosure must be on Form No. CASB DS-1 or CASB DS-2,
as applicable. Forms may be obtained from the cognizant ACO
or Federal official and/or from the loose-leaf version of the
Federal Acquisition Regulation.)

Date of Disclosure Statement: Name and
Address of Cognizant ACO or Federal Official Where Filed:
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The offeror further certifies that the practices used in estimating
costs in pricing this proposal are consistent with the cost
accounting practices disclosed in the Disclosure Statement.

] (2) Certificate of Previously Submitted Disclosure Statement. The
offeror hereby certifies that the required Disclosure Statement was filed as
follows:

Date of Disclosure Statement: Name and
Address of Cognizant ACO or Federal Official Where Filed:

The offeror further certifies that the practices used in estimating costs
in pricing this proposal are consistent with the cost accounting practices
disclosed in the applicable Disclosure Statement.

] (3) Certificate of Monetary Exemption. The offeror hereby certifies that
the offeror, together with all divisions, subsidiaries, and affiliates under
common control, did not receive net awards of negotiated prime contracts and
subcontracts subject to CAS totaling $50 million or more in the cost
accounting period immediately preceding the period in which this proposal
was submitted. The offeror further certifies that if such status changes before
an award resulting from this proposal, the offeror will advise the Contracting
Officer immediately.

L] (4) Certificate of Interim Exemption. The offeror hereby certifies that

(1) the offeror first exceeded the monetary exemption for disclosure, as
defined in (3) of this subsection, in the cost accounting period
immediately preceding the period in which this offer was submitted and

(ii) in accordance with 48 CFR 9903.202-1, the offeror is not yet
required to submit a Disclosure Statement. The offeror further certifies
that if an award resulting from this proposal has not been made within
90 days after the end of that period, the offeror will immediately submit
a revised certificate to the Contracting Officer, in the form specified
under subparagraph (c)(1) or (c)(2) of Part I of this provision, as
appropriate, to verify submission of a completed Disclosure Statement.

Caution: Offerors currently required to disclose because they were awarded a CAS-
covered prime contract or subcontract of $50 million or more in the current cost
accounting period may not claim this exemption (4). Further, the exemption applies
only in connection with proposals submitted before expiration of the 90-day period
following the cost accounting period in which the monetary exemption was exceeded.

I1. Cost Accounting Standards -- Eligibility for Modified Contract Coverage
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If the offeror is eligible to use the modified provisions of 48 CFR 9903.201-2(b) and
elects to do so, the offeror shall indicate by checking the box below. Checking the box
below shall mean that the resultant contract is subject to the Disclosure and
Consistency of Cost Accounting Practices clause in lieu of the Cost Accounting
Standards clause.

] The offeror hereby claims an exemption from the Cost Accounting Standards
clause under the provisions of 48 CFR 9903.201-2(b) and certifies that the offeror is
eligible for use of the Disclosure and Consistency of Cost Accounting Practices clause
because during the cost accounting period immediately preceding the period in which
this proposal was submitted, the offeror received less than $50 million in awards of
CAS-covered prime contracts and subcontracts. The offeror further certifies that if
such status changes before an award resulting from this proposal, the offeror will
advise the Contracting Officer immediately.

Caution: An offeror may not claim the above eligibility for modified contract coverage
if this proposal is expected to result in the award of a CAS-covered contract of $50
million or more or if, during its current cost accounting period, the offeror has been
awarded a single CAS-covered prime contract or subcontract of $50 million or more.

I1I. Additional Cost Accounting Standards Applicable to Existing Contracts

The offeror shall indicate below whether award of the contemplated contract would, in
accordance with subparagraph (a)(3) of the Cost Accounting Standards clause, require
a change in established cost accounting practices affecting existing contracts and
subcontracts.

[] yes [] no

(End of Provision)

Alternate I (Apr 1996). As prescribed in 30.201-3(b), add the following subparagraph (c)(5) to Part I
of the basic provision:

] (5) Certificate of Disclosure Statement Due Date by Educational Institution. If
the offeror is an educational institution that, under the transition provisions of 48 CFR
9903.202-1(), is or will be required to submit a Disclosure Statement after receipt of
this award, the offeror hereby certifies that (check one and complete):

] (i) A Disclosure Statement Filing Due Date of has
been established with the cognizant Federal agency.

[] (i) The Disclosure Statement will be submitted within the 6-month
period ending months after receipt of this award.
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K.4

Name and Address of Cognizant ACO or Federal Official
Where Disclosure Statement is to be Filed:

DFARS 252.215-7003 - EXCESSIVE PASS-THROUGH CHARGES -

IDENTIFICATION OF SUBCONTRACT EFFORT (MAY 2008)

K.5

(a) Definitions. “Added value,” “excessive pass-through charge,
“subcontractor,” as used in this provision, are defined in the clause of this solicitation entitled
“Excessive Pass-Through Charges” (DFARS 252.215-7004).

b N1

subcontract,” and

(b) General. The offeror’s proposal shall exclude excessive pass-through charges.

(c) Performance of work by the Contractor or a subcontractor.

(1) The offeror shall identify in its proposal the total cost of the work to be performed
by the offeror, and the total cost of the work to be performed by each subcontractor,
under the contract, task order, or delivery order.

(2) If the offeror intends to subcontract more than 70 percent of the total cost of work
to be performed under the contract, task order, or delivery order, the offeror shall
identify in its proposal—

(i) The amount of the offeror’s indirect costs and profit applicable to the work
to be performed by the subcontractor(s); and

(ii) A description of the added value provided by the offeror as related to the
work to be performed by the subcontractor(s).

(3) If any subcontractor proposed under the contract, task order, or delivery order
intends to subcontract to a lower-tier subcontractor more than 70 percent of the total
cost of work to be performed under its subcontract, the offeror shall identify in its
proposal—

(i) The amount of the subcontractor’s indirect costs and profit applicable to the
work to be performed by the lower-tier subcontractor(s); and

(i1) A description of the added value provided by the subcontractor as related to
the work to be performed by the lower-tier subcontractor(s).

(End of provision)

DFARS 252.227-7028 - TECHNICAL DATA OR COMPUTER SOFTWARE

PREVIOUSLY DELIVERED TO THE GOVERNMENT (JUN 1995)
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The Offeror shall attach to its offer an identification of all documents or other media incorporating
technical data or computer software it intends to deliver under this contract with other than unlimited
rights that are identical or substantially similar to documents or other media that the Offeror has
produced for, delivered to, or is obligated to deliver to the Government under any contract or
subcontract. The attachment shall identify—

(a) The contract number under which the data or software were produced;

(b) The contract number under which, and the name and address of the organization to whom,
the data or software were most recently delivered or will be delivered; and

(c) Any limitations on the Government's rights to use or disclose the data or software,
including, when applicable, identification of the earliest date the limitations expire.

(End of provision)

K.6 Standard Form-LLL, "Disclosure of Lobbying Activities" (3 pages) which can be
retrieved at http://www.whitehouse.gov/omb/grants/sflllin.pdf

] No Federal appropriated funds have been paid or will be paid to any person for
influencing or attempting to influence an officer or employee of any agency, a Member of Congress,
an officer or employee of Congress, or an employee of a Member of Congress on its behalf in
connection with the awarding of this contract.

or

] In accordance with subparagraph (d) of provision 52.203-11 Certification and
Disclosure Regarding Payments to Influence Certain Federal Transactions (found in ORCA),
Standard Form-LLL has been completed in accordance with its instructions and is returned herewith.

SIGNATURE

By signature hereto, or to an offer incorporating these representations and certifications, the
offeror certifies that they are accurate, current, and complete and that he is aware of the penalty
prescribed in 18 U.S.C. 1001 for making false statement in offers.

Date Name of Contractor

Authorized Signature

Typed or Printed Name

Title

SECTION L - INSTRUCTIONS, CONDITIONS AND NOTICES TO OFFERORS
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L1 FARS52.204-6 DATA UNIVERSAL NUMBERING SYSTEM (DUNS) NUMBER (APR
2008)

(a) The offeror shall enter, in the block with its name and address on the cover page of its offer, the
annotation “DUNS” or “DUNS+4” followed by the DUNS number or “DUNS+4” that identifies the
offeror’s name and address exactly as stated in the offer. The DUNS number is a nine-digit number
assigned by Dun and Bradstreet, Inc. The DUNS+4 is the DUNS number plus a 4-character suffix
that may be assigned at the discretion of the offeror to establish additional CCR records for
identifying alternative Electronic Funds Transfer (EFT) accounts (see Subpart 32.11) for the same
concem.

(b) If the offeror does not have a DUNS number, it should contact Dun and Bradstreet directly to
obtain one.

(1) An offeror may obtain a DUNS number—
(i) Via the Internet at http://fedgov.dnb.com/webform or if the offeror does not have internet
access, it may call Dun and Bradstreet at 1-866-705-5711 if located within the United States; or
(ii) If located outside the United States, by contacting the local Dun and Bradstreet office. The
offeror should indicate that it is an offeror for a U.S. Government contract when contacting the local
Dun and Bradstreet office.
(2) The offeror should be prepared to provide the following information:
(i) Company legal business name.
(ii) Tradestyle, doing business, or other name by which your entity is commonly recognized.
(iii)) Company physical street address, city, state and ZIP Code.
(iv) Company mailing address, city, state and ZIP Code (if separate from physical).
(v) Company telephone number.
(vi) Date the company was started.
(vii) Number of employees at your location.
(viil) Chief executive officer/key manager.
(ix) Line of business (industry).
(x) Company Headquarters name and address (reporting relationship within your entity).

L2 FARS52211-2 AVAILABILITY OF SPECIFICATIONS, STANDARDS, AND DATA
ITEM DESCRIPTIONS LISTED IN THE ACQUISITION
STREAMLINING AND STANDARDIZATION INFORMATION
SYSTEM (ASSIST) (JAN 2006)

(a) Most unclassified Defense specifications and standards may be downloaded from the following
ASSIST websites:

(1) ASSIST ( http://assist.daps.dla.mil/;
(2) Quick Search (http://assist.daps.dla.mil/quicksearch/ )
(3) ASSISTdocs.com ( http://assistdocs.com ).
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(b) Documents not available from ASSIST may be ordered from the Department of Defense Single
Stock Point (DoDSSP) by—

(1) Using the ASSIST Shopping Wizard ( http://assist.daps.dla.mil/wizard );

(2) Phoning the DoDSSP Customer Service Desk (215) 697-2197, Mon-Fri, 0730 to 1600 EST; or

(3) Ordering from DoDSSP, Building 4, Section D, 700 Robbins Avenue, Philadelphia, PA 19111-
5094, Telephone (215) 697-2667/2179, Facsimile (215) 697-1462.

L3 FARS52.211-14 NOTICE OF PRIORITY RATING FOR NATIONAL DEFENSE,
EMERGENCY PREPAREDNESS, AND ENERGY PROGRAM USE
(APR 2008)

Any contract awarded as a result of this solicitation will be ( ) DX rated order; (X) DO rated order
certified for national defense, emergency preparedness, and energy program use under the Defense
Priorities and Allocations System (DPAS) (15 CFR 700), and the Contractor will be required to
follow all of the requirements of this regulation.

L4 FARS52215-1 INSTRUCTIONS TO OFFERORS — COMPETITIVE ACQUISITION
(JAN 2004)

(a) Definitions. As used in this provision --

“Discussions” are negotiations that occur after establishment of the competitive range that may, at the
Contracting Officer’s discretion, result in the offeror being allowed to revise its proposal.”

“In writing,” “writing,” or “written” means any worded or numbered expression which can be read,
reproduced, and later communicated, and includes electronically transmitted and stored information.
“Proposal modification™ is a change made to a proposal before the solicitation’s closing date and
time, or made in response to an amendment, or made to correct a mistake at any time before award.
“Proposal revision” is a change to a proposal made after the solicitation closing date, at the request of
or as allowed by a Contracting Officer as the result of negotiations.

“Time,” if stated as a number of days, is calculated using calendar days, unless otherwise specified,
and will include Saturdays, Sundays, and legal holidays. However, if the last day falls on a Saturday,
Sunday, or legal holiday, then the period shall include the next working day.

(b) Amendments to solicitations. If this solicitation is amended, all terms and conditions that are not
amended remain unchanged. Offerors shall acknowledge receipt of any amendment to this
solicitation by the date and time specified in the amendment(s).

(c) Submission, modification, revision, and withdrawal of proposals.

(1) Unless other methods (e.g., electronic commerce or facsimile) are permitted in the solicitation,
proposals and modifications to proposals shall be submitted in paper media in sealed envelopes or
packages

(1) addressed to the office specified in the solicitation, and
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(ii) showing the time and date specified for receipt, the solicitation number, and the name
and address of the offeror. Offerors using commercial carriers should ensure that the
proposal is marked on the outermost wrapper with the information in paragraphs (c) (1) (i)
and (c) (1) (ii) of this provision.
(2) The first page of the proposal must show --
(i) The solicitation number;
(i1) The name, address, and telephone and facsimile numbers of the offeror (and electronic
address if available);
(ii1) A statement specifying the extent of agreement with all terms, conditions, and
provisions included in the solicitation and agreement to furnish any or all items upon
which prices are offered at the price set opposite each item;
(iv) Names, titles, and telephone and facsimile numbers (and electronic addresses if
available) of persons authorized to negotiate on the offeror’s behalf with the Government
in connection with this solicitation; and
(v) Name, title, and signature of person authorized to sign the proposal. Proposals signed
by an agent shall be accompanied by evidence of that agent’s authority, unless that
evidence has been previously furnished to the issuing office.
(3) Submission, modification, revision, and withdrawal of proposals.
(i) Offerors are responsible for submitting proposals, and any modification, or revisions,
so as to reach the Government office designated in the solicitation by the time specified in
the solicitation. If no time is specified in the solicitation, the time for receipt is 4:30 p.m.,
local time, for the designated Government office on the date that proposal or revision is
due.
(i)
(A) Any proposal, modification, or revision received at the Government office
designated in the solicitation after the exact time specified for receipt of offers is
“late” and will not be considered unless it is received before award is made, the
Contracting Officer determines that accepting the late offer would not unduly
delay the acquisition; and --
(1) If it was transmitted through an electronic commerce method
authorized by the solicitation, it was received at the initial point of entry to
the Government infrastructure not later than 5:00 p.m. one working day
prior to the date specified for receipt of proposals; or
(2) There is acceptable evidence to establish that it was received at the
Government installation designated for receipt of offers and was under the
Government’s control prior to the time set for receipt of offers; or
(3) 1t is the only proposal received.
(B) However, a late modification of an otherwise successful proposal that
makes its terms more favorable to the Government will be considered at any
time it is received and may be accepted.
(iii) Acceptable evidence to establish the time of receipt at the Government installation
includes the time/date stamp of that installation on the proposal wrapper, other '
documentary evidence of receipt maintained by the installation, or oral testimony or
statements of Government personnel.
(iv) If an emergency or unanticipated event interrupts normal Government processes so
that proposals cannot be received at the office designated for receipt of proposals by the
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exact time specified in the solicitation, and urgent Government requirements preclude
amendment of the solicitation, the time specified for receipt of proposals will be deemed
to be extended to the same time of day specified in the solicitation on the first work day
on which normal Government processes resume.
(v) Proposals may be withdrawn by written notice received at any time before award. Oral
proposals in response to oral solicitations may be withdrawn orally. If the solicitation
authorizes facsimile proposals, proposals may be withdrawn via facsimile received at any
time before award, subject to the conditions specified in the provision at 52.215-5,
Facsimile Proposals. Proposals may be withdrawn in person by an offeror or an authorized
representative, if the identity of the person requesting withdrawal is established and the
person signs a receipt for the proposal before award.
(4) Unless otherwise specified in the solicitation, the offeror may propose to provide any item or
combination of items.
(5) Offerors shall submit proposals in response to this solicitation in English, unless otherwise
permitted by the solicitation, and in U.S. dollars, unless the provision at FAR 52.225-17,
Evaluation of Foreign Currency Offers, is included in the solicitation.
(6) Offerors may submit modifications to their proposals at any time before the solicitation
closing date and time, and may submit modifications in response to an amendment, or to correct a
mistake at any time before award.
(7) Offerors may submit revised proposals only if requested or allowed by the Contracting
Officer.
(8) Proposals may be withdrawn at any time before award. Withdrawals are effective upon receipt
of notice by the Contracting Officer.
(d) Offer expiration date. Proposals in response to this solicitation will be valid for the number of
days specified on the solicitation cover sheet (unless a different period is proposed by the offeror).
(e) Restriction on disclosure and use of data. Offerors that include in their proposals data that they do
not want disclosed to the public for any purpose, or used by the Government except for evaluation
purposes, shall --
(1) Mark the title page with the following legend:
This proposal includes data that shall not be disclosed outside the Government and shall
not be duplicated, used, or disclosed -- in whole or in part -- for any purpose other than to
evaluate this proposal. If, however, a contract is awarded to this offeror as a result of -- or
in connection with -- the submission of this data, the Government shall have the right to
duplicate, use, or disclose the data to the extent provided in the resulting contract. This
restriction does not limit the Government’s right to use information contained in this data
if it is obtained from another source without restriction. The data subject to this restriction
are contained in sheets [insert numbers or other identification of sheets]; and
(2) Mark each sheet of data it wishes to restrict with the following legend:
Use or disclosure of data contained on this sheet is subject to the restriction on the title
page of this proposal.
(f) Contract award.
(1) The Government intends to award a contract or contracts resulting from this solicitation to the
responsible offeror(s) whose proposal(s) represents the best value after evaluation in accordance
with the factors and sub factors in the solicitation.
(2) The Government may reject any or all proposals if such action is in the Government’s interest.
(3) The Government may waive informalities and minor irregularities in proposals received.
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(4) The Government intends to evaluate proposals and award a contract without discussions with
Offerors (except clarifications as described in FAR 15.306(a)). Therefore, the offeror’s initial
proposal should contain the offeror’s best terms from a cost or price and technical standpoint. The
Government reserves the right to conduct discussions if the Contracting Officer later determines
them to be necessary. If the Contracting Officer determines that the number of proposals that
would otherwise be in the competitive range exceeds the number at which an efficient
competition can be conducted, the Contracting Officer may limit the number of proposals in the
competitive range to the greatest number that will permit an efficient competition among the most
highly rated proposals.

(5) The Government reserves the right to make an award on any item for a quantity less than the
quantity offered, at the unit cost or prices offered, unless the offeror specifies otherwise in the
proposal.

(6) The Government reserves the right to make multiple awards if, after considering the additional
administrative costs, it is in the Government’s best interest to do so.

(7) Exchanges with Offerors after receipt of a proposal do not constitute a rejection or
counteroffer by the Government.

(8) The Government may determine that a proposal is unacceptable if the prices proposed are
materially unbalanced between line items or subline items. Unbalanced pricing exists when,
despite an acceptable total evaluated price, the price of one or more contract line items is
significantly overstated or understated as indicated by the application of cost or price analysis
techniques. A proposal may be rejected if the Contracting Officer determines that the lack of
balance poses an unacceptable risk to the Government.

(9) If a cost realism analysis is performed, cost realism may be considered by the source selection
authority in evaluating performance or schedule risk.

(10) A written award or acceptance of proposal mailed or otherwise furnished to the successful
offeror within the time specified in the proposal shall result in a binding contract without further
action by either party.

(11) If a post-award debriefing is given to requesting Offerors, the Government shall disclose the
following information, if applicable:

(i) The agency’s evaluation of the significant weak or deficient factors in the debriefed
offeror’s offer.

(ii) The overall evaluated cost or price and technical rating of the successful and the
debriefed offeror and past performance information on the debriefed offeror.

(ii1) The overall ranking of all offerors, when any ranking was developed by the agency
during source selection.

(iv) A summary of the rationale for award.

(v) For acquisitions of commercial items, the make and model of the item to be delivered
by the successful offeror.

(vi) Reasonable responses to relevant questions posed by the debriefed offeror as to
whether source-selection procedures set forth in the solicitation, applicable regulations,
and other applicable authorities were followed by the agency.
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L.5 FARS2.215-16 FACILITIES CAPITAL COST OF MONEY (JUN 2003)

(a) Facilities capital cost of money will be an allowable cost under the contemplated contract, if the
criteria for allowability in FAR 31.205-10(b) are met. One of the allowability criteria requires
the prospective Contractor to propose facilities capital cost of money in its offer.

(b) If the prospective Contractor does not propose this cost, the resulting contract w111 include the
clause Waiver of Facilities Capital Cost of Money.

L.6 FARS52.215-20 REQUIREMENTS FOR COST OR PRICING DATA OR
INFORMATION OTHER THAN COST OR PRICING DATA (OCT
1997)

(a) Exceptions from cost or pricing data.

(1) In lieu of submitting cost or pricing data, offerors may submit a written request for
exception by submitting the information described in the following subparagraphs. The
Contracting Officer may require additional supporting information, but only to the extent
necessary to determine whether an exception should be granted, and whether the price is fair
and reasonable.

(1) Identification of the law or regulation establishing the price offered. If the price is
controlled under law by periodic rulings, reviews, or similar actions of a governmental
body, attach a copy of the controlling document, unless it was prev1ous1y submitted to
the contracting office.

(ii) Commercial item exception. For a commercial item exception, the offeror shall
submit, at minimum, information on prices at which the same item or similar items
have previously been sold in the commercial market that is adequate for evaluating the
reasonableness of the price for this acquisition. Such information may include --

(A) For catalog items, a copy of or identification of the catalog and its date, or
the appropriate pages for the offered items, or a statement that the catalog is on
file in the buying office to which the proposal is being submitted. Provide a
copy or describe current discount policies and price lists (published or
unpublished), e.g., wholesale, original equipment manufacturer, or reseller.
Also explain the basis of each offered price and its relationship to the
established catalog price, including how the proposed price relates to the price
of recent sales in quantities similar to the proposed quantities;

(B) For market-priced items, the source and date or period of the market
quotation or other basis for market price, the base amount, and applicable
discounts. In addition, describe the nature of the market;
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(C) For items included on an active Federal Supply Service Multiple Award
Schedule contract, proof that an exception has been granted for the schedule
item.

(2) The offeror grants the Contracting Officer or an authorized representative the right to
examine, at any time before award, books, records, documents, or other directly pertinent
records to verify any request for an exception under this provision, and the reasonableness of
price. For items priced using catalog or market prices, or law or regulation, access does not
extend to cost or profit information or other data relevant solely to the offeror's determination
of the prices to be offered in the catalog or marketplace.

(b) Requirements for cost or pricing data. If the offeror is not granted an exception from the
requirement to submit cost or pricing data, the following applies:

(1) The offeror shall prepare and submit cost or pricing data and supporting attachments in |
accordance with Table 15-2 of FAR 15.408.

(2) As soon as practicable after agreement on price, but before contract award (except for
unpriced actions such as letter contracts), the offeror shall submit a Certificate of Current Cost
or Pricing Data, as prescribed by FAR 15.406-2. :

L7 FARS52216-1 TYPE OF CONTRACT (APR 1984)

The Government contemplates award of an Indefinite-Delivery/Indefinite Quantity (IDI
Contract with provision for Cost-Plus-Fixed-Fee, Cost, Cost Share and/or Cost-Plus-Award-

Fee orders as a result of this solicitation.

L.8 FARS52222-24 PREAWARD ON-SITE EQUAL OPPORTUNITY COMPLIANCE
EVALUATION (FEB 1999)

If a contract in the amount of $10 million or more will result from this solicitation, the prospective
Contractor and its known first-tier subcontractors with anticipated subcontracts of $10 million or
more shall be subject to a preaward compliance evaluation by the Office of Federal Contract
Compliance Programs (OFCCP), unless, within the preceding 24 months, OFCCP has conducted an
evaluation and found the prospective Contractor and subcontractors to be in compliance with
Executive Order 11246.

L9 FARS52.222-33 COMPLIANCE WITH VETERANS' EMPLOYMENT REPORTING
REQUIREMENTS (DEC 2001)

By submission of its offer, the offeror represents that, if it is subject to the reporting requirements of
38 U.S.C. 4212(d) (i.e., if it has any contract containing Federal Acquisition Regulation clause
52.222-37, Employment Reports on Special Disabled Veterans, Veterans of the Vietnam Era, and
Other Eligible Veterans), it has submitted the most recent VETS-100 Report required by that clause.
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L.10 FARS52.222-46 EVALUATION OF COMPENSATION FOR PROFESSIONAL
EMPLOYEES (FEB 1993)

(a) Recompetition of service contracts may in some cases result in lowering the compensation
(salaries and fringe benefits) paid or furnished professional employees. This lowering can be
detrimental in obtaining the quality of professional services needed for adequate contract
performance. It is therefore in the Government's best interest that professional employees, as defined
in 29 CFR 541, be properly and fairly compensated. As part of their proposals, offerors will submit a
total compensation plan setting forth salaries and fringe benefits proposed for the professional
employees who will work under the contract. The Government will evaluate the plan to assure that it
reflects a sound management approach and understanding of the contract requirements. This
evaluation will include an assessment of the offeror's ability to provide uninterrupted high-quality
work. The professional compensation proposed will be considered in terms of its impact upon
recruiting and retention, its realism, and its consistency with a total plan for compensation.
Supporting information will include data, such as recognized national and regional compensation
surveys and studies of professional, public and private organizations, used in establishing the total
compensation structure.

(b) The compensation levels proposed should reflect a clear understanding of work to be performed
and should indicate the capability of the proposed compensation structure to obtain and keep suitably
qualified personnel to meet mission objectives. The salary rates or ranges must take into account
differences in skills, the complexity of various disciplines, and professional job difficulty.
Additionally, proposals envisioning compensation levels lower than those of predecessor contractors
for the same work will be evaluated on the basis of maintaining program continuity, uninterrupted
high-quality work, and availability of required competent professional service employees. Offerors
are cautioned that lowered compensation for essentially the same professional work may indicate lack
of sound management judgment and lack of understanding of the requirement.

(c) The Government is concerned with the quality and stability of the work force to be employed on
this contract. Professional compensation that is unrealistically low or not in reasonable relationship to
the various job categories, since it may impair the Contractor's ability to attract and retain competent
professional service employees, may be viewed as evidence of failure to comprehend the complexity
of the contract requirements.

(d) Failure to comply with these provisions may constitute sufficient cause to justify rejection of a
proposal.
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L.11 FARS52.233-2 SERVICE OF PROTEST (SEP 2006)

(a) Protests, as defined in section 33.101 of the Federal Acquisition Regulation, that are filed
directly with an agency, and copies of any protests that are filed with the  Government
Accountability Office (GAO), shall be served on the Contracting Officer (addressed as follows) by
obtaining written and dated acknowledgment of receipt from:

Office of Naval Research
TBD

ONR Code 0253

875 North Randolph Street
Arlington, VA 22203-1995

(b)  The copy of any protest shall be received in the office designated above within one day of
filing a protest with the GAO.

L.12 DFARS 252.225-7003 REPORT OF INTENDED PERFORMANCE OUTSIDE THE
UNITED STATES AND CANADA—SUBMISSION WITH
OFFER (DEC 2006)

(a) Definition. “United States,” as used in this provision, means the 50 States, the District of
Columbia, and outlying areas.
(b) The offeror shall submit, with its offer, a report of intended performance outside the United States
and Canada if—
(1) The offer exceeds $11.5 million in value; and
(2) The offeror is aware that the offeror or a first-tier subcontractor intends to perform any part of
the contract outside the United States and Canada that—
(i) Exceeds $550,000 in value; and
(i1) Could be performed inside the United States or Canada.
(¢) Information to be reported includes that for—
(1) Subcontracts;
(2) Purchases; and
(3) Intracompany transfers when transfers originate in a foreign location.
(d) The offeror shall submit the report using—
(1) DD Form 2139, Report of Contract Performance Outside the United States; or
(2) A computer-generated report that contains all information required by DD Form 2139.
(e) The offeror may obtain a copy of DD Form 2139 from the Contracting Officer or via the Internet at
http:/www.dtic.mil/whs/directives/infomgt/forms/formsprogram.htm.

L.13 RESERVED
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L.14 SECURITY CLASSIFICATION GUIDANCE (DD FORM 254)

a) A Contract Security Classification Specification (DD Form 254) has been included with
this RFP; however, any applicable security classification guides identified on the DD
Form 254 are not attached. The information contained in the guides is not considered to
be necessary for submitting proposals. If the offeror does not currently hold the
applicable guides and anticipates submitting a classified proposal in response to the RFP,
the proposals shall be marked in accordance with the provisions of the National Industrial
Security Program Operating Manual [NISPOM] (DOD 5220.22M). Tentative
classification markings shall be:

Derived From: DD Form 254, Attachment Number 4 to RFP N00014-09-R-0006
Declassify On: To be determined by ONR Program Officer

The ONR Program Officer shall be responsible for assigning final classification markings.

b) If the offeror currently holds the applicable guides, any classified proposal shall be
derivatively marked in accordance with the guides and Executive Order 12958, further
amended by Executive Order 13291.

¢) Ifnecessary, the guides shall be provided to the successful offeror with the contract
award.

L.15 FAR 52.237-10 IDENTIFICATION OF UNCOMPENSATED OVERTIME
(OCT 1997) |

(@)  Definitions. As used in this provision --

(1) “Uncompensated overtime” means the hours worked without additional compensation in
excess of an average of 40 hours per week by direct charge employees who are exempt from the Fair
Labor Standards Act. Compensated personal absences such as holidays, vacations, and sick leave
shall be included in the normal work week for purposes of computing uncompensated overtime
hours.

(2) “Uncompensated overtime rate” is the rate that results from multiplying the hourly rate for
a 40-hour work week by 40, and then dividing by the proposed hours per week. For example, 45
hours proposed on a 40-hour work week basis at $20 per hour would be converted to an
uncompensated overtime rate of $17.78 per hour ($20.00 * 40 divided by 45=$17.78).

(b) For any proposed hours against which an uncompensated overtime rate is applied, the Offeror
shall identify in its proposal the hours in excess of an average of 40 hours per week, by labor
category at the same level of detail as compensated hours, and the uncompensated overtime rate per
hour, whether at the prime or subcontract level. This includes uncompensated overtime hours that are
in indirect cost pools for personnel whose regular hours are normally charged direct.
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() The Offeror's accounting practices used to estimate uncompensated overtime must be
consistent with its cost accounting practices used to accumulate and report uncompensated overtime
hours.

(d)  Proposals that include unrealistically low labor rates, or that do not otherwise demonstrate
cost realism, will be considered in a risk assessment and will be evaluated for award in accordance
with that assessment.

(e) The Offeror shall include a copy of its policy addressing uncompensated overtime with its
proposal.

L.16 GENERAL INSTRUCTIONS FOR SUBMISSION OF TECHNICAL AND COST
PROPOSALS

(a) Offerors are expected to be sufficiently knowledgeable of the missions and administrative
procedures of the U.S. Navy ManTech Centers of Excellence to adequately prepare their offers and
other proposal information to be submitted under this solicitation. Information relating to
operational, strategic plans and technical programs is available from various documents, some of
which can be accessed on the Internet at the U.S. Navy ONR Website: http://www.onr.navy.mil .

(b) Information for the Technical proposal shall be placed in Volume I and shall be completely
separate from the Cost proposal (Volume II).

(c) Both Volumes should be written and organized so as to be compatible with the RFP, the
Statement of Work, and the company's organization and accounting structure. ’

(d) Original and five (5) paper copies and one (1) electronic copy (Technical and Cost volumes) in
PDF or Microsoft Office compatible format on CD ROM. The electronic technical and cost
proposals must be on separate CDs.

(e) Length:
(1) The length of Volume I, Technical Proposal shall not exceed 50 single-sided pages. There
is no page limitation for resumes.

(2) There is no page limitation on the length of Volume II, Cost Proposal.

(3) Page limitations are maximums. If exceeded, the excess pages may not be read or
considered in the evaluation of the proposal. When both sides of a sheet display printed
material, it shall be counted as two pages. Each page shall be counted except the
following: Cover pages, page separators/tabs, glossaries, table of contents/indexes, past
performance questionnaires and resumes. No material may be incorporated by
reference as a means to circumvent the page limitations or for any other reason. If
discussions occur prior to contract award, these page limitations do not apply for
responses to Evaluation Notices (ENs). The specified page limits for EN responses will
be identified in the letters forwarding the ENs to the Offerors.
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(f) Page Size and Format:

(1) Proposals should be printed on plain white bond paper. Page size should be 8.5” X
11”, not including foldouts. Pages should be single spaced, and except for the
reproduced section of the solicitation document, the text size should be no less than 12
point in Times New Roman font, with the exception of charts and graphs, which must
be in 10-point font or larger. Use at least 1-inch margins on the top, bottom, and sides.
Pages should be numbered sequentially by volume (i.e., Volume 1, Page 1).

(2) Foldouts of charts, tables, diagrams, or drawings should not exceed 11” X 17”7, if used.
Foldout pages shall fold entirely within the volume, and each side (front or back) of a
foldout is considered two pages for purposes of determining the number of pages.
When both sides (front and back) of a foldout display contain printed material, they will
be counted as four pages. Page margins for the foldouts should be a minimum of one
inch at the top, bottom, and each side. Foldouts may only be used for large tables,
charts, graphs, diagrams, and other schematics, and not for pages of text.

(g) Binding and Labeling.

Be sure to apply all appropriate markings including those prescribed in accordance with FAR
52.215-1(e), Restriction on Disclosure and Use of Data, and 3.104-4, Disclosure, Protection, and
Marking of Contractor Bid or Proposal Information and Source Selection Information.

(h) Disposition of Offers and Proposal Information.
Offers and proposal information will not be returned (except for timely withdrawals).

(i) Proposal Identification/Mailing - Offerors should assign their own identifying number to their
proposal. The proposal should be packaged for delivery so as to permit safe and timely arrival at
destination. The proposal package should be sent to the address shown in Block 7 of the RFP face
page and marked:

RFP No. N00014-10-R-0001
Closing Date: (As Specified in Block 9 on Page 1 of the RFP.)

Attn: ONR 0253 Richard H. Pollack (CACI)

NOTE: Due to changes in security procedures since September 11, 2001, the time required for
hard-copy written materials to be received at the Office of Naval Research (ONR) has
increased. Materials submitted through the U.S. Postal Service, for example, may take seven
(7) days or more to be received, even when sent by Express Mail. Thus, any hard-copy
proposal should be submitted long enough before the deadline established in the solicitation so
that it will not be received late and thus be ineligible for award consideration.
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L.17 INSTRUCTIONS FOR THE PREPARATION OF TECHNICAL PROPOSALS
(a) General

1. The Offeror’s Technical proposal must be prepared as a separate part of the
total proposal package. Specific cost or pricing details should be omitted from
this section of the proposal

2. In this volume, the Offeror shall detail how it proposes to meet the
requirements of the attached Statements of Work. Technical and Management
Capability will be evaluated in accordance with the criteria stated in Section M.
Attention will be given to the Statement of Work (SOW) and the requirements
stated below. The Offeror’s proposal must convey to the Government that the
Offeror is capable; possesses adequate technical expertise and experience;
possesses sufficient resources; and is able to plan, organize, and use those
resources in a coordinated and timely fashion to meet the needs of the Navy
Metalworking Center (NMC).

3. Proposals will be evaluated to ensure that sound approaches are proposed and
to ensure the Offeror’s ability to successfully achieve the SOW tasks. Offeror
understanding of both required services and tasks, including work effort required
to produce them and demonstrated knowledge of SOW requirements, will be
evaluated. Offeror’s plan of how key and team members will successfully
accomplish SOW tasks will be evaluated. The Offeror is not to simply restate the
SOW, but to explain how it will meet the requirements.

4, This volume should be specific and complete. Legibility, clarity, and
coherence are important. Each technical factor should be addressed in a
separate, stand-alone section within the volume. Using the instructions
provided below, provide as specifically as possible the actual methodology you
would use for accomplishing/satisfying the factors below. Responses will be
evaluated against the technical factors defined in Section M, Evaluation Factors.

5. The offeror’s Technical proposal should include a cover page. This cover page
should include the words “Volume I - Technical Proposal” and the following:

a) RFP number;

b) Title of Proposal;

c) Identity of prime Offeror and complete list of subcontractors, if
applicable;

d) Technical contact (name, address, phone/fax, electronic mail address)
¢) Administrative/business contact (name, address, phone/fax, electronic
mail address);

f) Proposal Date; and,

2) Signature from authorized organization representative.
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6. This volume shall contain the Offeror’s capabilities under the evaluation
factors identified below. This volume of the technical proposal is limited to 50
pages (not counting resumes).

Factor 1: Center Operations

Factor 2: Project Development and Management
Factor 3: Past Performance

Factor 4: Corporate Facilities

Factor 5: Commitment to Small Business

7. Submit a completed Key Personnel List utilizing the format provided in
Section L, Attachment No. L-001. The qualifications for these positions are
stated in Section J, Attachment No. 5. The identified key personnel will be
listed in Clause H-7 of the contract at time of award.

8. Offerors are encouraged, where applicable, to provide verification of claims.
For instance, cite examples of technical successes and transition and
implementation of new technologies, references, any awards received or other
recognition for efforts.

(b) Executive Summary

The Executive Summary shall provide a concise overview of the main points of the
proposal. Do NOT include estimated costs in this section. The salient features shall
tie in with Section M evaluation factors. The Executive Summary should not exceed
five (5) pages.

(c¢) Technical Proposal Elements
1. Factor 1. Center Operations
(Refer to Section M.3 (a). when developing this section of the proposal.)

The Offeror shall describe how the center will be organized and how its operation
and management will be conducted. When award is made to a chosen offeror, this
portion of the proposal (referred to as Center Operations) will be awarded as Task
Order 0001 issued at the same time of contract award. In describing its capability,
the Offeror shall discuss its approach and experience in performing these activities.

i. Understanding of Requirement

The Offeror shall provide a narrative of its understanding of ONR’s task requirements
outlined in Section C of this solicitation and Attachment 1a, entitled, “Statement of
Work for the Navy Metalworking Center (NMC) — Center Operations”. The Offeror
shall discuss its capabilities to accomplish the task requirements through relevant
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knowledge of ManTech Metalworking technologies and their transition from
development stages into industrial applications, manufacturing of Navy or DoD
weapons systems. Include the Offeror’s understanding of managing and operating a
Center of Excellence program to include execution of RDT&E, DoD Budgeting,
Federal Government contracting, etc. It is important that the offeror’s proposal provide
evidence of detailed knowledge of and/or experience in performing the identified tasks
in the same or similar environment(s).

ii. Center Staffing and Key Personnel

The Offeror shall describe how it will provide adequate staffing and how Key
Personnel requirements will be met. Offeror’s proposal shall include:

(A) Provide a matrix indicating proposed labor hours by skill category required to
perform the statement of work for Task Order 0001. Task Order 0001 shall consist of
a two-year base and three, one-year options. A second matrix should be provided
indicating proposed labor hours by skill category required to perform the statement of
work for Order 0002. Order 0002 shall consist of a two-year base and three, one-year
options. A third matrix shall be submitted indicating anticipated prime and
subcontractor key personnel skill categories (network of experts) required to perform
specific technical projects which will be executed via Order 0001 and Order 0002.
These three matrices shall not contain labor rates or any other indication of specific
cost or pricing data.

(B). Demonstrate a sound and efficient approach to the management of personnel and
organizational resources required to meet the task requirements. Address how the
variety and completeness of the proposed staff will facilitate a timely and cost
effective team management (Government/Industry) process for evaluating ManTech
projects for selection/execution, as well as prioritizing and selecting Metalworking
technology solutions for Navy weapon system needs. Address the availability and
capabilities of proposed staff to operate and manage the NMC in a cost effective
manner. ONR is not only interested in receiving proposals with upper level
management and technical personnel (i.e., key personnel) but also lower level
technical and operational personnel to accomplish task orders of less complexity

The Offeror shall describe “Key Personnel” including the NMC Director, Technical
Director, and Business Manager, and any personnel that report directly to the NMC
Director, that the Offeror considers essential for the management and operation of
this Center of Excellence. It is recognized that the number and exact functions for
these direct reports will vary with the organizational structure proposed.

Provide written resumes for each of the Key Personnel. Resumes must show each
key person’s general qualifications, education, recent experience with similar
projects or contracts, and specific pertinent accomplishments. For those key
personnel who will not be assigned full time to this contract, show the approximate
percentage of work to be performed.
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iii. Proposed NMC Director:

Describe the experience and stature of the proposed NMC Director in the
Metalworking manufacturing technology community. Demonstrate the Director’s
ability to lead the NMC technology development and operations through experience in
and broad understanding of: (a) Metalworking technology development and
manufacturing, (b) the need to work cooperatively with the defense industry; (c) how
to identify Metalworking technology needs, (d) how to affect the transition of
technology into systems applications; and (d) NMC operations and business functions.

iv. Center Management

The Offeror shall describe a viable approach to how the center will be managed with
minimal overhead expenses to ensure quality performance in a timely and efficient
manner. Describe the management approach to be utilized to ensure appropriate
interface with the Government COR to facilitate task progress and communications
between all necessary parties. Describe how center will provide the required program
support, such as generation of project descriptions, documentation of technical and
transition successes, and response to data calls. Describe how it will manage a system
of internal controls for all business operations.

v. Center Organization

The Offeror shall describe its NMC Organization as follows:

(A.) Structure: The Offeror’s organization structure (include an organization chart)
to manage the Center of Excellence to include rationale for the organization
structure; proposed roles, responsibilities, and lines of authority; the level of
integration of the major functions of this Center of Excellence; and how the
organization structure promotes individual and organizational accountability to
manage this Center of Excellence;

(B) Teaming: The Offeror may be a single entity or multiple entities via a teaming

arrangement of multiple entities.

i. If ateaming arrangement is proposed, include a table identifying each company
name, address, point of contact and telephone, and percentage of contract
workload;

ii. The Offeror shall describe in narrative the responsibilities of the of each
individual team member and how the team will function as a well-integrated
business unit;

iii. The Offeror must also submit letters of commitment from each of their
proposed team members, to support i and ii. (above). Letters may be placed in
an appendix and will not be included in the page limitation.

iv. The extent of participation as a team member of small business concerns,
veteran-owned small business concerns, service-disabled veteran-owned small
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business concerns, HUBZone small business concerns, small disadvantaged
business concerns, or woman-owned small business concerns.

vi. Qutreach and Connectivity.

The Offeror shall describe its capability to perform outreach activities and develop
and maintain connectivity. In describing its capability, the Offeror shall discuss its
approach and experience in performing these activities.

Outreach Activities:

o Uninterrupted maintenance of the NMC public domain website and server.

o Attending and showcasing the NMC mission and accomplishments at
conferences and trade shows.

¢ Distribution of a newsletter on a minimum quarterly basis to key
government and industry personnel.

¢ Advancing the commercial viability of Metalworking technologies and
promoting technology transfer to industry.

¢ Improving the United States’ Metalworking industrial base and developing a
capable Metalworking workforce through educational initiatives.

Connectivity Activities:

The Offeror shall describe its approach and experience in developing and
maintaining working relationships and technical interchanges with the
Metalworking industry as well as government organizations. The Offeror shall
also describe their approach and experience both in (1) utilizing these
relationships to facilitate technology transfer of technology into full scale
production and systems applications and in (2) developing and maintaining
working relationships with various Navy Program Management Offices.

2. Factor 2. Project Development and Management
(Refer to Section M.3 (b). when developing this section of the proposal.)

The Offeror shall describe how project development will be conducted and its
capability to develop, select, and manage projects. When award is made to a chosen
offeror, this portion of the proposal (referred to as Project Development and
Management) will be awarded as Task Order 0002 and issued at the same time of
contract award. In describing its capability, the Offeror shall discuss its approach
and experience in performing these activities.

i. Technical Project Selection and Development:

The Offeror shall describe a process and strategies for the identification,
development and selection of technical Navy ManTech projects. This
includes the demonstration of an effective project solution identification
process that includes a method of identifying and prioritizing Metalworking
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technologies that are highly likely to be implemented by industry and
support Navy acquisition program needs. Describe the process for selecting
viable solutions to meet Navy needs and how project plans will be
developed (Per Attachment 2, Technical Projects Process Plan, or alternate
proposed methodology) and delivered in a timely manner to the Government
for approval. Include the offeror’s experience and track record of working
with Government program offices and industry to identify needs and
appropriate technology solutions.

ii. Project Management:

The Offeror shall describe the approach to be utilized to manage and
execute projects to achieve technical success within project schedule and
budget. Describe how factors such as technology implementation
probability and financial return (i.e., affordability estimates, return on
investment, cost savings or avoidance, etc.) will be monitored and during
the project and what techniques will be used to improve these factors over
the life of the project.

iti. Earned Value Management System

The Offeror shall describe its in-house financial management system (i.e.,
Earned Value Management System (EVMS) or equivalent) it will employ to
help the ONR Program Officer measure the performance and effect
corrective actions as needed for each of the tasks. This system must be
capable of accurately tracking expenditures, analyzing the expenditure of
funds in light of work accomplished and quantifying technical problems in
terms of cost and schedule. Favorable and unfavorable cost and/or schedule
variances that exceed +/- 20% shall be identified and reported along with
proposed corrective actions. This does not need to be a complex EVMS. Tt
is intended to provide a simple means of correlating technical progress to
budget progress.

iv. Quality Cost Share Process

The Offeror should describe, in detail, its process for obtaining quality cost
share to leverage Navy investment for technical work on Navy ManTech
Projects. Emphasis will be placed on cost sharing, leveraging and minimizing
administrative and facility infrastructure, maintenance, and indirect costs.
Identify and offer other innovative methods to augment Navy investment and
maximize the proportion of Navy funding percentage available for technical
efforts.

v. Financial Controls
The Offeror shall describe its ability to manage and administer successfully
a system of internal controls for all business and administrative operations.

vi. Fiscal Benchmarks
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The Offeror shall describe its approach and experience in developing plans
to meet government or similar obligation and expenditure fiscal
benchmarks, track center performance with respect to these benchmarks,
and develop “get well” plans if necessary.

3. Factor 3. Past Performance
(Refer to Section M.3(c). when developing this section of the proposal.)

i. Past Performance Evaluation.

The Government will evaluate past performance using the information
provided by each offeror and may also solicit past performance information
from other sources. The Offeror should describe work on similar projects in
terms of technical accomplishments, technology transitions, on-time
completions, financial management, experience for work that is similar to
managing a manufacturing technology center, and a demonstrated ability to
address performance or schedule problems through corrective actions.

ii. Past Performance Information.

Past Performance Information shall be submitted on three (3) recent
contracts that the Offeror considers most relevant in demonstrating its
ability to perform the proposed effort. Clarify to what degree the key
personnel and subcontractors proposed under this RFP were personally
involved in one or more of these recent contracts. Explain the roles they
played under those contracts and their levels of success as well as problems
encountered. Discuss efforts undertaken by the Offeror to resolve problems
encountered on prior contracts as well as past efforts to identify and manage
program risk. Demonstrate management actions employed in overcoming
problems and the effects of those actions, in terms of improvements
achieved or problems rectified. Discuss the Offeror’s historic ability to
meet government (or similar corporate) fiscal obligation and expenditure
benchmarks.

iii. Past Performance Information Form (PPIF) (Section L, RFP Attachment
L-002)

The Offeror should submit a Past Performance Information Form (PPIF) for
each relevant contract in accordance with the format contained in Section L,
RFP Attachment L-002. The Offeror should provide frank, concise
comments regarding performance under the contracts identified. Each PPIF
shall address one contract. The completed PPIF forms should be included in
an appendix to the proposal and will not be included in the 50-page
technical proposal limit.

4. Factor 4. Corporate Facilities

(Refer to Section M.3 (d). when developing this section of the proposal)
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The Offeror should describe its physical facilities that are relevant to in-
house work to be performed and its ability to provide both unclassified and
classified working and meeting spaces at its facilities. Include a description
of any Government Furnished Equipment / hardware / software /
information required to perform the work specified in this solicitation.

5. Factor 5: Commitment to Small Business
(Refer to Section M.3 (). when developing this section of the proposal.)

Note: This section is applicable to all offerors including small businesses, education
institutions and nonprofits. Any offeror who fails to address this factor may be considered
“non-responsive” to the solicitation and may not be considered for award. Under this
solicitation, Offerors are strongly encouraged to provide meaningful business opportunities to
small businesses, HUBZone small businesses, small disadvantaged businesses, woman-owned
small businesses, veteran-owned small businesses, service disabled veteran-owned small
businesses, historically black colleges and minority institutions. Each offeror is required to
submit its “Commitment to Small Business Statement and Offer” document. This document
shall provide a narrative that describes the offeror’s intent and commitment to the use of small
and small disadvantaged businesses in conducting the tasks under the contract. Specifically,
the “Commitment to Small Business Statement and Offer” should address the following*:

(i) The extent to which such firms, (i1.e., small, HUBZone small, small
disadvantaged, woman-owned small businesses, veteran-owned small
businesses, service disabled veteran-owned small businesses, historically black
colleges and minority institutions) would be used to perform tasks outlined in
Section C;

(i1) The extent of commitment to use such firms for subcontracting
opportunities;

(iii) The complexity and variety of the work small firms are to perform,;

(iv) Offeror’s past performance on utilization of small business concerns in
contract performance (as identified in the Commitment to Small Business
Statement and Offer)

*NOTE- Where no subcontracting of the outlined tasks is anticipated, the
Offeror should indicate how these commitments are being handled within its
own internal operations (such as purchase of office supplies, janitorial, security
or other general service or supply items)

Pursuant to FAR 52.219-9, all offerors, with the exception of Small Businesses, are required to
submit a small business plan. If the Federally mandated goals cannot be met, the offeror shall provide
an explanation as to why these goals cannot be met. The following link provides guidance and
information regarding ONR small business plans and commitment: http://www.onr.navy.mil/osb/
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L.18 INSTRUCTIONS FOR THE PREPARATION OF COST PROPOSALS

a. Only cost proposals submitted by Offerors whose technical proposals are determined to
be technically acceptable will be considered for evaluation.

b. Cost Proposal Elements.

The Offeror shall provide detailed cost proposals for NMC Center Operations (Task Order
0001) and Project Development and Management (Task Order 0002) to include cost
summary information for the base period and three 12-month option periods. The Offeror
shall complete the tables provided in Section L, Attachment 1.-003, Cost Element
Summary.

c. Cost Realism.

All proposed costs will be evaluated via a cost realism analysis to determine the probable
cost of performance for each Offeror. This analysis is the process by which the
Government will independently review and evaluate specific elements of each Offeror's
proposed cost estimate to determine whether the estimated proposed cost elements are:
realistic for the work to be performed, reflect a clear understanding of contract
requirements, and are consistent with the unique methods of performance and materials
described in the Offeror's technical proposal. The Government’s estimated probable cost
may differ from the offeror’s proposed cost. The probable cost will be determined by
adjusting each Offeror’s proposed cost and fee, and cost sharing when appropriate, to
reflect any additions or reductions in cost elements to realistic levels based on the results of
the cost realism analysis. Unrealistic or unbalanced proposed costs may represent a high
risk to the Government. The evaluated risk will be used in the Government’s best value
decision.

d. DCMA ACO/DCAA/DHHS.

The Offeror shall identify the cognizant points of contact within the Defense Contract
Management Agency (DCMA) Administrative Contracting Officer (ACO), the Defense
Contract Audit Agency (DCAA) offices, and the Department Health and Human Services
(DHHS) (for Non-Profit organizations), able to confirm the offeror’s labor and indirect
rates, the organization’s accounting system, and information regarding the latest forward
pricing rate agreement, if any such agreement exists.

e. Fee

Offerors should propose a fixed fee for Task Order 0001 (NMC Center Operations) and Task
Order 0002 (Project Development and Management). Offerors may propose a fixed fee for
Non-Navy ManTech activity. For Orders 0001 and 0002 and Non-Navy ManTech efforts,
current ONR policy caps the fixed fee at 5% for in-house effort and 1% pass-through fee on
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any subcontracted effort. Current award fee guidelines limit the award fee to a maximum of
8%.”

SECTION M - EVALUATION FACTORS FOR AWARD
M.1 BASIS FOR AWARD

The Government will select the proposal determined of best value, based upon an
integrated assessment of all evaluation factors. The Government will make a
determination of the overall value of each proposal in terms of its potential to best satisfy
the needs of the Government, cost and all other factors considered.

M.2 EVALUATION CRITERIA
a. Proposals will be evaluated in accordance with the following criteria:
M.2.1 TECHNICAL AND MANAGEMENT FACTORS:

Factor 1: Center Operations

Factor 2: Project Development and Management
Factor 3: Past Performance

Factor 4: Corporate Facilities

Factor 5: Commitment to Small Business

M.2.2 COST FACTORS

Factor 6: Cost
Factor 7: Cost Realism

b. The Technical and Management Factors are more important than the Cost Factors.

c. All proposals will be evaluated for technical and management capability and will receive an
evaluation rating for each factor. The five Technical and Management factors are listed in
descending order of importance except as noted hereafter. Technical Factors 1 and 2 are of
equal importance, and each is more important than any of the remaining Factors. Technical
Factor 3, 4 and 5 are in descending order of importance. The two Cost Factors are equal in
importance.

d. Those proposals deemed technically acceptable will also be evaluated on the cost factors.
Because technical considerations are more important than cost, the closer the technical scores
of the various proposals are to one another, the more important cost considerations become.

M.3 FACTOR ELEMENTS:
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a. Factor 1. CENTER OPERATIONS

Center Operations will be evaluated based on the following elements:

The Offeror’s depth of understanding of manufacturing technology,
development, technology transition and deployment of metal working
technologies.

Demonstrated qualifications of proposed “Key Personnel” (see L.17 (a) 7.)
Demonstrated competence of the Director in leading manufacturing technology
efforts.

Availability of qualified technical personnel and management personnel, with
recent and relevant experience to effectively operate and manage the NMC and
to support Navy ManTech initiatives in a timely and cost-effective manner

A proposed approach to center management that is viable and maximizes the
Navy ManTech return on investment while minimizing management and
overhead expenses (including administrative, facility infrastructure, operation
and maintenance costs), as well as the viability of the proposed organizational
structure and any proposed teaming arrangements.

Demonstrated ability to conduct required outreach and educational activities and
to enhance the nation’s Metalworking workforce. Demonstrated formal
relationships with the Metalworking industry, and ability to ensure the sharing
of manufacturing capabilities throughout the nation’s Metalworking industrial
base.

b. Factor 2. PROJECT DEVELOPMENT AND MANAGEMENT

Project Development and Management will be evaluated based on the following elements:

A proposed process for technical project development and selection and a
capability to find effective project solutions that are responsive to Navy
acquisition programs and that are likely to be implemented.

A demonstrated capability to effectively manage projects from technical,
schedule, budget, implementation, and financial return perspectives.

Ability to employ an effective in-house financial management system (Earned
Value Management System) or equivalent.

c. Factor 3. PAST PERFORMANCE

Past Performance will be evaluated based on the following elements:

Past performance on similar projects in terms of technical accomplishments,
technical transitions, on-time completions and financial management.

The extent, depth and quality of recent corporate experience in managing a
manufacturing technology center or similar entity.

The demonstrated ability to address performance or schedule problems through
effective corrective actions.
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d. Factor 4. CORPORATE FACILITIES
Corporate Facilities will be evaluated based on the following elements:

o The availability and adequacy of facilities relevant to Metalworking technology
and the nature of the work to be performed.

‘s Possession of (or realistic and timely plan to obtain) Secret Facility Clearance
with Secret Safeguarding.

e The availability and adequacy of the unclassified and classified work and
meeting spaces at its facilities.

e. Factor 5. COMMITMENT TO SMALL BUSINESS

(1) The offeror will be evaluated for its overall commitment to provide for meaningful work
to small businesses, HUBZone small businesses, small disadvantaged businesses, woman-
owned small businesses, veteran-owned small businesses, service disabled veteran-owned
small businesses, historically black colleges and universities, and minority institutions. This
includes:

(1) The extent to which such qualifying small businesses and educational
institutions are specifically identified in the proposal,

(ii) The extent of commitment to use such entities. In cases where no
subcontracting of the outlined tasks is anticipated, the Offeror should note any
other possible opportunities that may exist for using these entities in its own
internal operations (such as purchase of office supplies, janitorial, security or
other general service or supply items);

(iii) The complexity and variety of the work small firms are to perform;

(iv) The extent of participation of such firms in terms of the
value of the total acquisition; and,

(v) Offeror’s past performance on utilization of small business concerns in
contract performance (as identified in the Commitment to Small Business
Statement and Offer).

(2) The Small Business Subcontracting Plan submitted by large businesses and non-profits
for the contract under the clause entitled “Small Business Subcontracting Plan” (FAR
52.219-9) will be evaluated to see whether it includes at least the congressionally mandated
goals of thirty seven point two percent (37.2%) for small business concerns, five percent
(5%) for small disadvantaged business concerns, five percent (5%) for women-owned small
business concerns, three percent (3%) for HUBZone, and three percent (3%) for service-
disabled veteran small business or includes a detailed explanation as to why these goals
cannot be included in the plan.
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Small Business (SB) 31.7%
Small-Disadvantaged Business (SDB) 5%
Woman-Owned Small Business (WOSB) 5%
Small Business HubZone 3%
Service-Disabled Veteran-Owned Small Business 3%
(SDVOSB)

f. Factor 6. COST

The Offeror’s proposed cost for Task Order 0001 (NMC Operations) and Task Order 0002
(NMC Project Development and Management) will be evaluated using one or more of the
techniques defined in FAR 15.404, in order to determine if the proposed costs are reasonable,
realistic, and complete. 5

g. Factor 7. COST REALISM |

Cost realism will be evaluated on the basis of the proposed cost versus the level of
technical/management effort required. Offerors will be evaluated on their ability to project
costs which are realistic and reasonable and which confirm that the Offeror understands the
nature and scope of work to be performed. ‘
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